




















type of additional personnel moving forward? If those positions could be filled
by an intern, calculate your savings.

In a recent case study, | saved one business owner more than $15,000 in
additional annual expenses by offering an internship to a qualified college
senior.

$15,000 in additional annual revenue increases the valuation of that business
somewhere in the range of $45,000 - $60,000.

Now, add up all the revenue you’ve just identified throughout all 8 of these
strategies. Keep in mind that number was arrived at CONSERVATIVELY. And
keep in mind this revenue ISN'T a one-time increase... this is revenue you will
generate year after year after year... as long as you diligently execute these
strategies. But here’s the REALLY exciting news. All of this additional revenue
we’ve just discovered... this is a mere drop in the bucket. Let me explain. Do
you remember when we started this book and | showed you this Profit
Growth Calculator?
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If you increase each of those 5 profit formula areas by a mere 10%, you would
see your annual revenue almost double... from $62,500 to over 6 figures.

But if you could increase each of the 5 areas by 50%... your business would
skyrocket from $62,500 to almost half a million dollars annually. Most
business coaches today work in that 10% range, and to keep today’s numbers
conservative, that’s also the range I've asked you to keep your revenue
increases within. But 10% is NOT the ballpark | play in. | play in the 50% and
higher ballpark, and | have for many years now.

Can you imagine what your revenues would look like with 50% or higher
increases in each of these 5 areas? | personally think all that additional
revenue is secondary... and there is something far more important at stake
here.

When you execute each of these 8 strategies, you’ve just created a SYSTEM
for your business that will generate a CONSISTENT, large number of leads,
conversions and sales on an on-going basis. This systemization of your
business creates a self-sustaining model that runs on its own... WITHOUT you
having to be there yourself. This is where you start to gain not only economic
freedom but also freedom of time.

Consider this. If someone owns a website design company, every time they
deliver a website to a client they have to go out and find a new client. It's
never-ending for them. But when you execute these 8 strategies, you will
always have new orders in your pipeline thanks to compelling and powerful
advertising coupled with your drip campaign. You will have JV’s sending you
revenue.

You will have upsells, downsells and cross-sells taking place DAILY, along with
selling additional affiliate products and services to your customers. You will
implement higher pricing that your customers will WILLINGLY pay you thanks
to the higher perceived value you’ve created. And you will have lower costs
that will add significant revenue to your bottom line.

The only thing standing in your way now is getting all of this implemented in a
timely and efficient manner. Please let me know if this is something you
would like me to help you with.
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READY TO GET STARTED?

Please contact me directly
to schedule an appointment.

LISA FLORENZEN

ADMIN@KABOMBCOACHINGACADEMY.COM
KABOMBCOACHINGACADEMY.COM



